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Enhance Your Everyday

X I He
PAC
& PLASMAZ B TR S8k & WBIEMMA
& Nano-HepaiRikinEZy: ¢ HalEX
» ERIEIRERE ¢ BERRES
& BaINEIT] * ﬁi‘*’?mﬁ
* BERILHTE i
. ‘ & HESR
& RITESL o ERBE
¢ SRHEHEMER o TR
& ZHESREX, & RIEFL
& BImIEEIEX
& At
A
\ PAC: 1)LPNP6011RDR PAC:1)LPNP7211RDR
PAC:1P1, Esmic, Red A 2))LPNP6011RDT 2))LPNP7211RDT
2)P1,Modern flower,Red, i Crystal 3)LPNP6011RDV 3)LPNP7211RDV
3)P1,Modern flower,White, 7 Crystal SAC:1)LSNE2622RDW SAC:1)LSNE3222RDW
SAC:1)SE Modern white flower 2)LSNE2622RDR 2)LSNE3222RDR
2)SE Esnic,Red 3)LSNE2622RDM 3)LSNE3222RDM
3)SE Mirror OUT: LPUM72R (3.0P) OUT: LPUM78R (3.5P)
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Enhance Your Everyday

€42in1(TWO COMP) @
I

X
PAC
_ & PLASMAS B TS 8k & HHENIEMR
& TPSTH&E ¢ BafEMN
SE ¢ ZaMIEEE & ERRFRES
& BXTEE ¢ FRERE
¢ SRR AR & JLEH
& ZHENTIRIENX, & BBSR
& [BRMRIE
& FEHTL

& 2UREA
& BEIEBEEN
& fhamfigit

=N

=
IN : LPNW6011NDR
TPS
PAC:Esnic,Red LSNE2622HAR

SAC:SE2 ,Red
OUT: LPUM72N (3.0P)
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Modern flower,Red, F:Cristal
Modern flower,White, J:Cristal

=AML HOUE A AL AR B A R e AL (Twin)

KERRNEE 71572

LP-P7211DDW/DDF (3.0P)
LP-P7811DDW/DDF (3.5P)

Let’s be the number one to the customer

& PLASMAE B TS5k ¢ HENEMH%

@ Nano-HepafRKInE R%E ¢ BaiEX

& TwinEHBNIEEHS ¢ ERERRER

& BNGE) & BRETRE

® ZENLIRE & JLEH

& Bff=iear & HIBSR

& TwinEGEN NS5 S & [ERMRE

& SWTIEE & 1B

& SRR ® 2URFR

& =HENTIRIEX & BmEEIEX
& ARt

ZERV S AR L AR A A

EER
2%
2%



®PW3 /\D

I BRI Eieryday
X IfIRE
® PLASMAZ B FiAZ=S 8t & HBIREMA
@ Nano-HepafRKInE R%E ¢ BaiEX
® TwinEGHNEFRE ¢ EERRER
& REWLIKE & FRETRE
® Bf=ifear & JLEH
& Twin[EGH N EEHS & HRERR
® SN RE & BR[FE
& SRR & FFIRTLY
® ZHETIRIEX & 2URHL

& EBImEEIEX
* shamfiat

A
Esnic Pattern,Red,Round panel EER
. LP-W5031DDR/DDB (2.0P) 2%
Esnic Pattern,Blue,Round panel LP-W6031DDR/DDB (2.5P) -

* AESZE I Aoy E
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X INBE
® PLASMAES FARTESFENE & HBIEMA
@ TwinEENI RS54 « BEENX
& FENMLIEIE ¢ EITSERESR
& SWTIEE ¢ BERERS
& SRR AIRE & JLEH
& ZHTIREX & SR
¢ [BRFRIT
& KEFRMY
& 2URFHS
& HBImEEEEX
* SRR
PRGRLRSY IR Y AR RS
' 506 PW1A1 "07 PW3 Lt Plasmazs i SRR ),
| — F:Nano-hepa. i&wLmﬂxﬂwLEﬂw FE 45 H1(Twin)
EER
LP-W5011DAR (2.0P) 2%
new Pattern,Red LP-W6011DAR (2.5P) 5
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®PR4
|
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—I—A
Gold
Blue
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X I 8E
& PLASMAZEFAz=S 8k ¢ HEIBEMA
& FTBEmIHE] ¢ BINEX
& HaNLIREE ¢ ERERFRES
¢ REEREIRIT ¢ FRETRS
& ZHENTIREX & JLEM
& BESR
& [EEMRE
& BEER
& 2URHS
¢ BmIBEZEMN
& shAamRit
AT A A 2
RERRNEE 7172
EER
LP-R7242DAG/DAB (3.0P) 4%
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NEW TOOL

Profitable Growth 2010

X I 5E
& PLASMAZ B FASS 8 & WBIEMMA
& ERIEITIEMN & BEENX
® TwinEFENRUSEHS & FRiEmE
& SHTEE & JLED
¢ EEERERIT & [EERE
& ZUESTIREX & (E{EER
& SRS
& BIEEEEX
& thAERAFALIT
5

LP-Y5011DA/DD (2.0P)
LP-Y6011DA/DD (2.5P)
LP-Y7211DT/DA/DD (3.0P)
LP-Y5011CA (2.0P)
LP-Y7211CT/CA (3.0P)

EER
24%(DD)
24%(DD)
24%(DD)
54
5%
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- XK INBE
© RERINEIEIEMN & FENER A
& ZHETIREN ¢ BafEMN
e o] ® FRETRE
& JLEH
& [ERMRIE
& fE{EERT
& @rafle
& BimEEEiE N
& shAaRfaLt
5
E— EER
LP-U5032DT (2.0P) 54%
LP-U5032CT (2.0P) 5%%
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"07 Line-up Function

EER A/C Louver Open Type Color

2.5kW  3.2kW  3.5kW 5.0/7.0kW Model

3 8T
— B SE T
re— SE :
e iEm
e M o o M 8  1~2 » LI
A fitR L) =GN * HiE
T SE2 R
o0 o | oo 10 =&t EN CHe
i 2 AN )
T o fih 1
Sy | ST e
nter .
(2Grade). @ @ o (X ® ® 5.0kW 2/5 B&
(5Grade) | @ ® ° 00 | | o @7.0kW 32

C/O ® C/O+H/P ® H/P+Heater [e] Inverter
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SE

LS-E2511RDW
LS-E3511RDW

(1.0P Inverter)

(1
LS-E2612HDW (X

(

(

.0

.5P Inverter)
1.0P)
1.5P)
1.5P)

LS-E3212HDW (/]*
LS-E3512HDW (X
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Function

¢ WEPlasma EBETFEHZ=SHENL
:EL}FWJ

BEREHERNSHTIEE (Inv)
AT RO

@ %%ﬂﬂ%i&ﬁ

& FFTELL

¢ BIRIAIFEN

& WESNH AT

+ BEiREREINEE

& ETIEREAR

& HEEble

& BEMY
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SE2

LS-E2522HAR/B (X1.0P)
LS-E3222HAR/B (X1.5P)
LS-E3522CAR/B (X1.5P)
LS-E3522HAR/B (X1.5P)
LS-E2522CAR/B (X1.0P)
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Function

¢ Plasma FBETHZESEL
& Z@AidiEM

& S35 6E (EER 2-Grade)
¢ FEpHERO

& ST

¢ B EEN

& WESXMHFi&t

& [ERRIEINEE

& FFiEkER

& HBIase

& EEML
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ST

SY

=
L F

LS-T3211HA/HAB/HAP
LS-T3211HDB/HAP

LS-T3511HA/HAB/HAP
LS-T3511HDB/HDP  (X1.5P)
LS-T3511CA (X1.5P)

(1.5P)

LS-Y2511HA/HAB/HAP
LS-Y2511HDB/HDP (X1.0P)
LS-Y2511CA (X1.0P)
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Function

Plasma FEFEZSH (HA*/HD*)
=338 M (HA/CA)
RMETIEMN
WESNH Figit
BaEX

BIfEFL

FBIP (HA*/HD*)
&3 BRI BTN RE

S RERR

i85 bl 4

=335 6E (HD*) EER 2-Grade

=it Mg
1. W5 e — BREFEE
2. B B

3.48 —KRE  =MEESK
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PYZH &5
b RFE

IR ERRIRAZME, EEITIHEKA,
FER . ®IATEHRIERITHEE,
M PEREE/FLEN AR SWERKREN BERT ‘S + €" #K, ERXIR
17+, BRE
3% i, ERRARKH .

BRIEHIhEE

PR BN, ZEAN RE MRS EZAHXBTRKA,
FHR : R®MITEREEINEE
F : AR 3B “ERFE W FUL” BERITAIIGE, EFE SWREK.

ErAMEINAE

PR - ERERBER B3I,
FRH : RmHATH BEAMEDIS
E : PP RBHERRERRNELRFEHRITARIRARE, LR HATH
FaBERE, BN ETRSaEE™ M.
RIFZEE AT “SHEHXRITR ~ @IVNBUEF B METEE, BRIV R
B HEAMETIBE S MR ER

JLEB
AR : EREEES, RBEAR,
BFA : wMAT)LEBThAE

ISf]?WF CRARET 3B “RE + BEFTE " #01E, JLEY TheeHIT, BRETHE
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07EF TR BCTHT R (AR " § ;>
[ S Enhance Your Everyday
PR A& H2ITHI
ERLRIES

WR: EHIFRIRAEE, TEITFHEKRA.

FE: ®BITERLRESITEE.

?;1’15: FEHZER LREFT “S+RE” UXRZZNSRRXHA, 2REMNAMNSRARKH, SIREGRMXH, 4XRF
i T;:Fo

BRAERINEE

PWKR: HEXAE, ZA RE NREE, BIERTSKH,

FR: RAITERERIEE

ME: ERR 3 “=RBE +HFIL” BEHAITAIIGE EFR SRR

{ER#METhaEE
KR : DPFEERRFRR BT
A ®ITIERIMEIIEE
E: FREFHPRERROEREENTARIRNRE, IZRERATE
FREBERS, RAEEIPRSBAZEE M.
FEHZREET “SHRREHITX" RIPFGEIFEAMEINEE, FRSPIHRFRIMEIIRE SR

JLEESH

MR: ERTEES], HBER.

RE: RITILESHITHEE

HE: ERHET 38 “KE + RERET & RE9E JLES TheET, BXIRTHER.

yEBNI)E B ThEE

PR : ATERESNIITEENE.

RE: ®RAITESNTEEINEE

PE: FRBERST, FEFHRT “s¥/F1L FNEEATES” 3%, FEa 1R EEER R
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P1 A& HEIEH
RS
MR : EFRRFaME, FTEITHEXHA.
FHE: RPITLEHRIEFIThEE.
BfE: FRE¥R/IFLER FEiiE SBERRLN “EERTES B K 7 88 ESRRURITH , Bk
3% B, ERRIRKH -

BRAEEINEE

WR: HEXAE, ZA RE NREE, ZEHROFKH.

FR: RAITERERINEE

E: EHR 3B “ERERE M FIL” EEHAITEAINGE, EfR TR

{ERAMEThEE
BR: ZREREFRA BT
A RAITIERIMEIIEE
E: FREEDRERRNERRERITARIBHRE, ZRIFEFTH
FRBERS, AEEITRSBAIEE M.
FRHZREET “SHEREHITX" RIPFEIFEAMEIIE, FRSPIHRFRIAMEIIRE MR

JUEE S

MKR: EWICEES], HBER.

A RPITILEHIThEE

HE: FRHET 38 “KE + RERET & [RE9E JLES TheET, BXIRTHRER

yEB)I)E B ThEE

P& : ATERESN T EENE.

RE: RITERNTEEINEE

E: FREBERET, FEFHRT “S#/FL SNEEATS” 3#, EiREEER B
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Enhance Your Everyday

B AR
X 5 i H (ERROR #2%) #afL (ERROR CODE )

R RES H /8% (Thermistor open/short) CH 44
BB RS LBy T8/ (Thermistor open/short) CH 45
ALEE CnPCBZ20L{HHIFE3IL 1) CH 51

ZAL | ZASLEREANR CHO5
& JE AT IR & (D-Pipe 7 )% High ) CH 33
o B AT TR /E RS (D-Pipe Thermistor open/short) CH 47
B SEALRES T/ ( SUCTIONGRE Thermistor open/short) CH 48
AR AL A JTRE/AH BE  (Thermistor open/short) CHO1

2 W HL BofEridt R AEAES T8/ EE  (Thermistor operyshort) CHO02
BOAT H DR AR s /AU (Thermistor openy/short) CH 06
EAAMLEIEEA R CHO05

Profitable Growth 2010
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O7FH TR R
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BRI
Error N7 INVTPS | LED1 | LED2 | 7%
Code EH | @) | @o) | RS
(7

00 % Error [ ] =W

01 WL IR AR KA error o

02 EHNPA DBCE ALK error o

03 PRI AR IEAS error o

04 Drain Pump error [

05 E HMLIEAF error ®

06 FENHLHE DBCE ALK error o

07 (A I HEAT il 4/ Fvis i [

08 ZNHLEV AR

09

10

11

12

16 X LT KR AR
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O7FH TR R

ZHERF N D

[ — Enhance Your Everyday
Error Code N2 INVTPS | LED1 LED 2 P
@For) EH (Lofh) | () R
21 DC Peak (IPM Fault) e 2[Ao 1[5 @ 7= i Off
22 CT 2(Max CT) e 2[Ao 2[H]o 7= Off
23 DC Link Low Volt. [ ) 2[A[o RJEIL 7 i Off
24 o I /B #4BR SW ) 2[H]0 4[r]o i Off
25 I /i L [ ) 2[H[o 5[a[o P4 i Off
26 DC Comp Position Error [ ] 2[Alo 6[Ho 72 Off
27 PSC Fault Error ) WAL 7[Flo 7= i Off
28 DC Link High Volt () 2[Ao B 7= i Off
31 CT err({E HLIR) 3[H]o 1[5l 7= i Off
32 D-Pipe High (INV) () 3[alo 2[jo 7= i Off
33 D-Pipe High (%€ i#) e RJEI KJEIY 7= Off
34 171 & (Sensor) 3[H[o 4[Fjo P Off
35 i J£ (Sensor) R EI 5[E]o 77 i Off
36 I USIN RJEI 6lHlo 41 Off
40 CT Sensor (Open / Short) [ 4[H]o O 7= i Off
41 INV. D-PipeTh Error (Open / Short) [ 4[a]o 1[=]o 7= i Off
42 i He A% /225 (Open / Short) 4[alo 2[H]o 7= i Off
43 151 JE A% 4% (Open / Short) 4[ao RJEI 7= i Off
44 Outdoor Air Th Error (Open / Short) [ 4[Alo 4[Flo P Off
45 Cond. Pipe Error (Open / Short)_I- i} [ 4[njo 5[H]o 7= i Off
46 Suction Pipe Error (Open / Short) o 4[Alo 6[0]o FEin Off

Profitable Growth 2010
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O74E3HT i = R W THIG = BRI
—
47 Const D-PipeTh Error (Open / Short) o 4[r]o yAGI 77 im Off
48 Cond. Pipe Error (Open / Short) R 4[rlo Bl 7= Off
49 HA A% B¢ 3% (Open / Short) 4[alo 9[H]o 7= i Off
51 HIERGHHFR) ® I 1[0 7% i Off
52 i#1Z Error(INV Board <-> Main Board) 5[H]o 2[Ao 7 im Off
53 H{E Error (Z4ML <> =N L) o 5[E]o 3[]o 7= i Off
54 RST 3 el 5[afo 4o 7% i Off
55 iB{7 Error (FAML <- SR y5 i 45) 5[afo 5[afo 77 il Off
56 iB{5 Error (FAMIL > S f5 i 45) 5[afo 6[mlo 7= i Off
60 EEPROM Check Sum Error [ 6[n]o O 72 Off
61 Cond. Pipe High ) JEL 1[a]o 7= i Off
62 Heatsink High o G 2[=]o 7= Off
63 Cond. Pipe Low o G 3[a]o 7= Off
64 ik 1) 5 F, B 4[H]o Comp Off
65 Heatsink Th Error (Open/Short) [ EifY RYEI P2 i Off
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ol i Rl = LS |
LU iR | ;
Ll 5 | 1 e U I
AR =< T g (hEmB) !
! (MR;W) | 1!
5./ \ : '. Q4 - A :
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e (g |
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i R

— il R \i>

R | =W IRE |

%%ﬁ§+aﬁ:\{//

i
X

(COMP ONif )
FERE  [---\o------- A

HEEE —0.5°C

(COMP OFF i &
3% 3%
COMP ON OFF ON OFF ON OFF
EHNFAN ON OFF ON OFF ON OFF
=ENRE BE R, 55 )4 BeE A 55, BE MR 55

<B1> il 7% == iR ]

1) ZhES& A
- REMOCON 111z ¥ MODE B fill v iz #%.

2) = A L/ e A <1 2>
- JHREMOCON € 1 7y B2 it &y ik
ENAEEE-0.5CLL N COMPH OFF
ENAEIREZ+0.5°CLL E COMP ON.
(15, XIFCOMP OFF )&, f341d 37081 IL)

- COMP ON1E 4L, = NFANIKREMOCONK E [ X E K5 #%,
COMP OFFHJIRZ: 55 Xiz .
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=R R — BipEEE ~D

Enhance Your Everyday

= R TN - 2 PR YE 7 R —0.5°C L T I COMP OFF, 775 i +0.5°C
75 IR +0.5°d PL_EBFCOMP ON.(@JH:HTT COMP OFF 34345 ON.)
(COMP ONJ& &

" /[ - - FR4E IR B COMP OFFJFAHETIAIR (%P9 X5 OFF Biffik), %
PR\ /\/ TN/ "\ 77 AN PR 5L 2 A 2L +0..5°C I 25 o AR T 1741 403 e (2 7 KU 8
7 PR —0.5° / 7€ M=)
(COMP OFF k&)
B 2 B 211 \/ - B YIBRIRIE H 5 (R IEE # + COMP OFFFF4A 1 )iF COMP OFF,
¥ |34 3% & COMP OFFIRA T 5] 35 2080 = A XUEOFF, (1H, Bz e i B2
2014407} 10%3| 2082[40) 1077 |45y LA | as | WK10%y| 4% fE 32°C e A )it 343 2080 Ja XU H AT 4% .
F4FAN | ON off [oN [ oFf | on| ofr[ on [ ofFr| on oFF | e/ #hCOMP OFF it x 5. JXiy 1077 COMP ONINS Py X3 55
= Iz #4445y v e 343208 = =
Z0kt | WA OFF 5K 55| OFF 33| 3R |OFF 35 | BitA | OFF 33| #4_ |OFF 53] Fm@%m #1COMP OFFIfCOMP OFF )% 5i3/r20%) = A XU OFF
)

S SHFAN OFF X IMAE M HIVE RER 3 P 5 T32°C | I FANA RS, ((CHVIIZHIN R LE32°C AIT) 397 208D LI A0RD 52 Y MU 55 ML AT

<Hi2-1> P S I GRAPH - 1046 COMP ONIZ %1 5 Py i & F B EICOMP OFFIfL I LA i 5 4
5 B2 5 COMP OF Fiff B 46 mi T4 i K373 £ COMP ONiz % 4k 452, iX
1) BfE %A i, K348 COMP ONIZ#H1COMP ON 1044z i i} [a] & 1 I B
- BE A8 I IE A U N BRI {EASEI3 58 1053 %P 2253t 4 i COMP OFF.
2) VIR B - = <E2-1> - COMP OFFH} 4438 COMP OFFIR SR FF FH A = IR 4k 42 14F
- MRS e e v SR T 24 T B P L T R 2 g COMP OFFiff £ Vi [H I Fi- k47453 COMP OFFiz#%. iXf44 b
H 2h e A IR COMP OFFIRAF, =EiR{ECOMP ONJEJE LA i 37 BICOMP ONJs il
VA 57
EERZEN R ENIRE EHHALERE  COMP OFFR = A X & BRI
30°Cs % PR 25°C ke - | FVANEJy [ 5 MODERASIN, M i il (HiL4 5 L% I COMP #13k
‘ OFF 4 &) X M # 5h | FVANEZ|SHORT CIRCUITH R Ji5 58 i 25 < &
26°C< IR <32°C 25°C OFF BN B B S8 R R IR ROR, P AN V4 S P 1 0 57 (3 P AL
0 ; T T T COMP ONIE £ 146 1) B R VANE S A B HilA w1 I . X
24°cs ENIRA<26C EREM1C OFF i VANERLE [ #. {5, I FVANEZE CHAOS SWING(AUTO
18°C< HWNIRE<24°C NI —0.5°C OFF SWING)H AL 281k
= N iEEE<18°C 18°C OFF
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i R

[ —
= N
ENHERE | EanEae /\
35°C /
33°C N/ / ~ /
28°Cor 20°C \
ERBE A 109
HFHEEE +3.00
(COMP OFFE )
FEaE \
(COMP ONE/E P \ \
= 14y 3% 14y 3%y 1%
COMP ON OFF ON OFF ON
EIIFAN ON OFF ON OFF ON
EANE =i B 55X f=1E|EX gENX | 35X =1k /X REM
b ON

Profitable Growth 2010

<E3-1> HIAERITHIHhZ

— FIREHEE N D

Enhance Your Everyday

1) R
- ROMOCON iz #MODE % 5& il Uz 1.

2) EWNIRE/ i - <E3-1 >
- REMOCON 7 [ 4y B i B 2 o =5 iR
HNAHEEE +3.0°CLL L, %:COMPKOFF,
18 B4 iR R COMPON.
(1H, X} COMP OFF 5341434 4)

- DU I 3 ICOMP ON AR R, HTHAMK =5 W IE
EHIHOT START, TMiftiziE =N X E.

- DU IR H] (I COMPE OFF 4614, /b 108055 Xz %,
s = N HEE R E
ENHFEEE 35°CLL b, His ik
EWNHEIRE33CLL T, K= WFAN{E L.
H, ENHEEE26°CLLT, EIRHE1E= NFAN
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i R

2545321

—\

‘—--

604or 459 4t

AT2

HOT START
T

BRI

2553454

COMP ON
ZEAHNFAN ON OFF ON
ZEWNFAN ON OFF ON
VU 3 1) ON OFF ON
<[H6> FrE i 2
1) BIEMEEE

- N T B A AGE e v R A LIRSS g R 4
Fe il o CYCLETK B & A IR A He i (7K.
- P A HEE R AN S PR DL DR S MR A s AL IR

Profitable Growth 2010

— BRAEEREE N D

2) FRFEFIWTNRAL (5% 7R i 5 < K6>2 ]
- s e R A G
KA i FE AR 20 60(45) 77 i ) 5 N HEE iR 5 (TE2)

Enhance Your Everyday

e LR 3R,

TR I 7 BN [E] (L #4043) | B e [ (1) #4456 53)
32°C<TE2 il Fiz i 2k 28 il Fiz i 2k 28
31°C<TE2 <32°C 104> 87r
30°C<TE2 <31°C 1% 9%y

TE2 <30°C 124y 104>

3) B Gz i LABR G I i 2IRAL <Kl6> S
- il A e BB 2 A
RAFAE257) 7 i 1) 5 PR AN = N HEEP IR R (1 A (ATT)

- il A R BB 2 A
RIFAL60(45)7) Je (145 A il AT S N HERE R T F) 25 (AT 2)

- HIHIE R RS
221160(45)4) Jei ) AT1—AT2(ATd)ik 5 b\ F K 1% 1 K B

- {H, TE1 < TE2HE WA SRR, ( TE1< 32°C 1 HLERSH)

P2 7 35 5% 7 BF ] () #56.043) | B 7 B (1] (7l #444597)
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